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ARE YOUR CUSTOMER 
REVIEWS RANDOM OR 

STRATEGIC? 



PROBLEM



RANDOM COLLECTION



“IT’S HARD TO ASK”



GENERIC AND INEFFECTIVE



REVIEWS = “NEGOTIABLE”



REVIEWS ARE LOSING YOU DEALS



500+ REVIEWS IN 9 MONTHS?!
PAUL MEYERS
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PROMISE 



SIMPLE & REPEATABLE



EVERGREEN



REVIEWS THAT PACK A PUNCH



HELP YOUR EEAT SCORE



FIX ‘LACK OF TRUST’



MODEL 
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KEY PRINCIPLES 



SHOW TRANSFORMATION



COMBAT OBJECTIONS



RULE OF 15 (ON EACH PLATFORM TO START)



FILTER & AUTOMATE0



RELEVANCE > VOLUME



RESOURCE 
Download your REVIEW PLANNING WORKSHEET

and references from the EPIC Portal and Drive folders!



QUESTIONS &
TAKEAWAYS












