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Here is What to Expect…
First, I want to start off by thanking you for downloading our 30 Minute
Appointment Overview Guide. Most people who are considering selling a
property to a professional house buyer have several questions they want
answered before continuing through the process.

This overview was created with those questions in mind. It is my hope, after
reading this guide you decide to reach out to us & allow us to make you an
offer on your property. There is truly no easier way to sell a house, and you will
soon tell why.

Before I begin… if you are interested in receiving an offer on your property,
please call us at 920-215-4201 and you will either speak with Carter(Me) or
Joe.

From Initial Outreach
What happens when I click “Get my Cash offer” on your website or call your
of�ce number?

 Do you automatically send me an offer?
 Do I need to speak with someone?
 Can you make me an offer over the phone?
 What will you ask me?
 Who will I be speaking with?
 Are you local to the area or out of state?
 Do you need to come see the house?

These are several questions homeowners have had prior to reaching out or
starting a conversation with us. Because there are very few Professional
House Buying companies within the area, these are all valid concerns. Allow
me the honor of answering each question for you in the following pages! 

Now, if you decide you are looking to sell your property and are looking for
the most convenient home sale, we might be a great option.
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Our process always begins the same whether you inquire on our website,
through email, or over the phone.

Step 1) Initial Inquiry to Conversation
Upon Receiving Your Call or Online Form, Carter or Joe will reach out via
phone call to have a 10-15 minute conversation regarding the house.

During the conversation we will be taking notes as we talk to get a better
understanding of what is going on & why you are looking to sell.

Some of the questions we will be asking:

 How’d you hear about us?
 Why are you considering selling?
 What is the overall condition of the property (Please explain in detail)
 Can you describe the characteristics of the house to me? (Beds, Baths,
garage, basement, etc)
 Where are you looking to move upon selling?
 Was there a certain timeline you wanted to sell within?
 Have you considered listing it with a Realtor?
 If we were to pay all cash, close on your timeline, and buy it as-is, what
would you be looking to sell for?

These questions allow us to determine if your property might be a �t or if we
should recommend a different option for you.

You will not have to worry about guiding the conversation as both Carter &
Joe are pro�cient at keeping the conversation going & asking the right
questions, so you feel comfortable.

Step 2) Scheduling a Time to Look at the House
After the initial phone conversation, we will either schedule an appointment
to see your property(when familiar with the area) or call you back to con�rm
if we would be interested in looking at it.

 We determine our level of interest based upon the neighborhood,
speci�cations of the house, and price point houses are re-selling for.
Note:
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 We would not be interested in a house that needs a total remodel
($50,000+), in a bad neighborhood, and the owner wants $100,000 for it
when it is only worth $105,000 �xed up.

Example:

In our business, we do not like to give out offers over the phone as there is
no way to determine the overall condition of the property prior to going
through it or seeing photos/video.

, we can make you an offer
based upon very detailed photos (30+ Pictures from Every Angle) and have
the offer contingent upon us walking through prior to closing date.

If you are not comfortable having us walkthrough

Being in the professional house buying business allows us to have a very
�exible schedule where either Joe or Carter can come out to view the
property. We work both nights and weekends to better accommodate our
clients who are looking to sell their property.

For a typical appointment, we book out 30-45 minutes to walkthrough the
property and answer any questions a homeowner might have.

Step 3) What the Appointment Looks Like
Within 24 hours of our scheduled appointment date, Carter or Joe will
con�rm the appointment time still works for your schedule. If it does not, we
can re-schedule for a later day/time.

We pride ourselves on being early/on-time to house viewings and try to
show up 10 minutes in advance. If this is a property you do not currently live
in, we will not get out of our vehicles till you arrive in case there are tenants
or others on the property.

Upon arrival we will get out & introduce ourselves so you can associate a face
with a name. If you have watched any of our prior videos on the website or
YouTube, this may also help.
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After introductions, we will have you begin a tour around the property. The
tour allows us to identify what we might need to �x or replace, what walls
might need to be moved, and how much money we may stick into a
renovation.

A tour typically consists of walking from the entrance way, to the living room,
kitchen, bedrooms, bathrooms, basement, and �nishing on the exterior
(weather dependent).

Throughout the tour we will be asking questions regarding the house &
yourself to get to know you better. We pride ourselves on building
relationships with individuals throughout the community.

If we can answer additional questions about the business or how we
purchase properties, those can be asked during this time. We are an open
book when it comes to how our process works & how we purchase
properties in the area.

Step 4) Arriving at an Offer Price
After the appointment process we like to provide our clients with up to 3
offers to purchase within 24 hours (usually same day) of seeing the house. In
some cases, we can even do it on the spot.

The reason for the promptness of a response is because we know how
frustrating it can be to wait on people to get back in communication. The
home improvement industry is notorious for “saying” they will have an
estimate to you within the week, and you never receive communication
from them again.

Upon walking through your property, Carter or Joe will research what
remodeled houses are selling for in the neighborhood. We �nd similar
houses by using the same tools Realtors use. (Carter has a real estate license
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 Similar style (1 story, 1.5 Story, 2 Story, Bi-Level, etc.)
 Similar Sq Footage (within 200-300 sq ft of above grade �nish),
 ½ mile radius of the property
 Properties sold within the last 6 months

When we are looking at the properties, we want to see the maximum dollar
amount a remodeled house has sold for. In most circumstances there has
been 1-3 remodeled houses sold within the last 6 months we can use as a
comparable sale. Through this research we arrive at the maximum price your
property might be worth once it is completely remodeled.

Now, to get a property into completely remodeled condition, there are
several repairs which need to take place.

Some example cost estimates:

 Kitchen Remodel $5,500 - $8,500
 Bathroom Remodel $4,500 - $7,500
 Siding $350/ Square (10x10 Section)
 Roo�ng $400 / Square (10x10 Section)
 Furnace $3,400
 A/C $2,800
 Carpet $3.00 / sq ft
 Re�nish Hardwood $4.50 / sq ft
 Vinyl Plank $4.50 / sq ft
 Painting $3.00 / sq ft
 Window $375 / Window
 Foundation Work $5,000+ / Basement Wall
 Electrical $1,000+
 Plumbing $1,000 +

The cost to remodel a house can add up quick once walls start to open up. 

We look for sold properties:
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Once we arrive at a renovation cost, we are able to provide you up to 3
different offer scenarios we can do.
1) Cash Offer Option
2) Partnered Offer Option
3) Terms Offer Option

Step 5) Calculating the Offer Price
When we purchase properties, we are never guaranteed to make a pro�t. In
fact, we have lost $10,000+ on multiple occasions from bad deals.

Our goal is to limit this risk as much as possible. We can’t purchase every
property we go through, but when we do it is calculated based upon the
overall return on investment.

The more expensive a house is or extensive a rehab, the higher the risk. This
requires us to build in a higher return on investment. The less extensive a
rehab or lower cost house, the lower the return on investment required.

Formula for Offer Price

After Remodeled Property Value x 91% (Closing Costs, Commissions, Title
Fees, Transfer Tax, Property Tax, Utilities, Lawn Care, Interest on Money) 
= Net Value After Fees

(Net Value After Fees – Rehab Estimate) – Return on Investment Needed =
Cash Offer Price

Example:

$100,000 (after repaired value) x 91% = $91,000

$91,000 - $21,000 (rehab costs) = $70,000 – Return on
Investment(depending on risk) = Cash Offer Price
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The partnered  is where we partner with other investors in the area to
work with them in buying your property. Again, this limits our “risk” & allows
us to come up on the purchase price.

 offer

The  would be the highest $ amount but is handled on a term’s
basis. This means we would put together an agreement of purchasing the
property at a higher price point, but it would take more time to access all the
equity within the house.

terms option

Step 6) Why Someone Might Choose to Work with Us vs.
a Realtor
We understand that Professional House Buyers like ourselves are not all too
common. In fact, most people never even knew we existed.

When someone either owns or knows of a house needing
repairs/remodeling, their �rst instinct is to call a Realtor. And there is nothing
wrong with this. Most Realtor’s may be able to help you out when it comes
to selling a property.

However, the “traditional” real estate sales process may not be the right �t
for everyone.

A traditional Realtor will come in & suggest a list of items to repair/replace
prior to putting your property on the market. Do you have to do this? Of
course not, it is your property.

In addition to the list they provide, the traditional sales process takes at least
45-60 days to sell your property. The buyer will more than likely want to
inspect the house & test for any hazardous substances. And their lender will
require an appraiser to come out & either approve or deny the house.

As you can see, the cash offer price is lower than the overall “repaired value”
of the house. Depending upon the remodel cost of your property, we may or
may not be an option.

The Partnered or Terms offer options we provide are both  and
may work out better for you.

higher in price 
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They will request you to repair/remedy the issues and continue forward with
closing. Then, all you need to do is �nd & pay contractors to take care of the
miscellaneous repairs.

If everything goes smoothly with inspections, testing, appraisals, you can
expect to be out of your house 45-60 days after an accepted offer. Yet, until
you receive an accepted offer you won't be able to “plan a move”. Will it be
45 days from now? Or will it be 90 days?

The uncertainty involved in a traditional sale is what makes most
homeowners choose to work with us. 

When someone decides to work with a Professional House Buyer, such as
ourselves, we take uncertainty out of the equation.

When we provide you an offer to purchase your property it comes with the
following items:

 We  test or inspect your propertyWILL NOT
 We pay  the closing costs & fees (no Realtor commissions or title
fees for you)

ALL

 We allow you to  the closing date (we can move it up or push it
back if anything were to happen)

PICK

 We provide you a , showing you, we have the actual
funding to purchase your property

PROOF OF FUNDS

 We are the ONLY WALKTHROUGH needed & you will not have to
continue leaving your house for multiple showings
 We are buying your property . (No
Need to Clean up Unwanted Stuff)

AS-IS with ANY ITEMS REMAINING

If the inspections, testing or appraisal brings back any issues, the buyer can
back out & your property will be back on the market.

OR
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As the property owner, you get to make the decision if you want to go
through the Realtor or work with a Professional House Buyer like ourselves.

In our line of work, we  believe in pressuring a homeowner to make
the decision to work with us vs another company. It is up to them to decide
which option will best �t their needs.

DO NOT

Are you Interested in an 
Offer on Your House?

After reading this guide & learning more about Professional House Buyers
you may be interested in taking the next step in the process.

If you would like to begin the process, please call us at 
and either Carter or Joe will have a conversation with you about your house.

920-215-4201

OR

If it is easier, go to  and �ll out the
form on the �rst page of the website and click the orange “Get my Fair Cash
Offer” button.

https://www.�ipfoxvalley.com

Of course. There is always a chance that by showing hundreds of people a
property, they would be willing to pay more than us.

Want to know the best part about all of this…

“Could I potentially get more money listing my property with a Realtor?”

 Upon �lling the form out, Carter or Joe will reach out to begin the
conversation.

https://www.flipfoxvalley.com/

