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The idea of starting a new chapter in a new home can be
exciting!...but when you have to sell your current home
and buy your next home at the same time...well, that can
be downright SCARY! 

It's a high stakes circus act of balancing on the tight rope
of the buying and selling process, juggling your needs with
the needs of the respective buyer and seller and knowing
when to grab hold and let go of the flying trapeze, to
ensure a smooth transition. What could possibly go wrong? 

The good news is that most buying-and-selling mistakes
are predictable and avoidable. Check out these tips to
avoid a downward spiral or, at the very least, have the
comfort of knowing you have a safety net should things
go awry. 

#1    Panic!! 
Many people get very overwhelmed by this process and
start freaking out...even before it's begun...but stressing
out can lead to rash and costly decisions. I know it's easier
said than done...but BREATHE...and trust the process.
Again, most buying-and-selling mistakes are avoidable
and predictable. So, stay calm, seek help from experts in
the industry and remember...YOU'VE GOT THIS! 
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This might seem obvious but many people, that come to
me, don't have a plan...not because they don't want one
but because they don't know their options. So, here are a
few to consider...

a) Buy first, then sell. This is the easiest option, in regard
to the move and the inconvenience of showings while
selling, but it's not always feasible. For this to work, one of
the following would need to occur...

- Availability to enough liquid funds to purchase your
next home without financing. (Don't forget to check
under your mattress or dig up that money jar you buried
in the back yard.)
- Ability to obtain financing to purchase your next
home prior to selling your current home. A home
equity line of credit or a bridge loan on your current
home might be options if your debt-to-income does
not qualify you, outright, for another 15-30 year
mortgage. Of course, you will need to consider the fact
that you will be paying on all of these loans until your
current home sells.

b) Sell first, then buy. You might be thinking..."but then I'd
be homeless!!"...and you're right. So, unless you don't
mind pitching a tent and living under a bridge for a while...

#2    Not having a plan of action.
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you need an alternate place to live, until you find and buy
your next home. Securing a short-term or a month-to-
month rental is a good option in this scenario. Another
option is to freeload with some very generous and loving
friends or family members, while you find your next
home. (Okay, okay...being a freeloading-schmuck is probably
not a good idea. So, just be sure to pull your own weight. You
might want to also consider your mental well-being with this
option...just saying.) 
The downside, besides being displaced, is the
requirement to move twice...which is not only a pain in
the you-know-what but can also be costly. On the other
hand, it typically allots you the time needed to find exactly
what you are looking for instead of having to "settle" on
something, simply because you need a place to live now.

3) Coordinate the sale of your current home and the
purchase of your next home, in unison. Most people
choose this option out of necessity, as well as,
convenience...but it can be stressful. 
There are a number of  contract clauses & contingencies
designed to  alleviate some of the "unknowns" in this
scenario, such as...

a) placing an offer on your next home with the
purchase contingent upon the sale of your current
home. Meaning, you only finalize the purchase if, and
only if, the sale of your current home is successful.
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b) placing an offer on your next home with a "first
right of refusal" clause...which allows the seller to
continue marketing and showing the property, after
contract acceptance. If another buyer places an offer
to purchase, then you will be provided the first "right"
to move forward with the purchase. If you are
unwilling or unable to move forward, then the seller
has the right to review, accept and move forward with
the other offer. 
c) placing your home on the market with a seller
contingency stating something like..."sale is contingent
on owner finding suitable housing." (Don't be surprised
when you hear the sound of crickets instead of
notifications with requests to view your home, though.)

These contingency/clause options might sound good, in
theory...but let's think about this a second. If you were the
buyer or seller on the receiving end of these stipulations,
would YOU want to take on that kind of risk? Not without
some type of compensation, right? So, just remember
even if you do find a buyer or seller willing to accept these
terms, they're likely going to make you pay out the wazoo
for the "favor." 
As if that isn't enough to consider...even after you've
accepted an offer on your home, there's the risk of the
deal falling through due to inspections, financing, etc.
You're also relying on faith that the right home for you,
will be available when you're ready to move forward... 4



and that the seller and your lender are willing and able to
work within your closing date requirements. 
In a nutshell, you will have very little control over the
many moving parts of the transaction...which leads us to
our next point.

#3    Not having a "Plan B, or C...and
maybe even D."
The last section might have just scared the pants off you
but, as noted previously...most of the time these
transactions are completed without a hitch. That said,
should you be that small percentage that does end up
with a delayed closing date or, dare I say it, one end of a
deal falling apart...you should be prepared with a back-up
plan. 

a) Consider the worst-case scenarios and prepare
yourself, mentally. This should help lessen the blow, if
sh*t does hit the fan. 

b) Research and identify some short-term rental options
that will accommodate your family and pets. 

c) Be sure to have reserves available to pay for a short-
term rental, storage for your belongings and extra moving
expenses. Better to have it available and not use it, then
need it and not have it available. 5



#4    Not being proactive with the sale
of current home.
One of the worst things you can do is throw your home on
the market without taking the steps to reduce potential
complications. Most deals that fall apart could have been
avoided had the seller taken some precautions at the time
of listing. 

a) Pre-inspection. Inspection issues are one of the most
common reasons that real estate deals fall apart. So, don't
wait for the buyer's inspection to determine whether
there are any issues with the house. Getting a home
inspection will allow you to take care of any issues before
the buyers completes their inspections, budget
appropriately and allocate the appropriate amount of
time needed to complete repairs.

b) Repairs & Prepping. Improving the condition of the
home by completing cosmetic updates and making
necessary repairs will not only put the buyers at ease but
will, likely, put more money in your pocket.

c) Appraisal. This isn't always necessary...but if you have a
home that has features that are unique compared to the
homes in the surrounding area, it can give you added
reassurance that your list price is in-line with the market. 6



#6    Using two different real estate
agents.
As you can imagine, the juggling act in this circus can
make or break the show. Having one agent that handles
both sides of your sale and purchase eliminates the risk of
problems occuring due to miscommunication. 

#5    Scheduling a precarious date and
time for closing and moving. 
Ideally, you would want to coordinate the closing and exit-
move from your first home a day or two prior to the
purchase and move-in of your next...but the logistics and
cost (e.g. moving truck storage fees, hotel stay, etc.) of this
option often dictates that the sale and purchase occur on
the same day. 
Regardless, you'll want to schedule your closings as early
in the day as possible. 3-4pm is a, typical, wire transfer
cut-off time. So, you'll want to have any paperwork, that is
required to disburse funds, completed prior to this time
frame. 
If possible, try to avoid closing on a Friday or a holiday
weekend....especially if you are financing your purchase. If
something goes wrong and/or there are any lender
delays, you would have to make arrangements for your
family and your belongings until the next banking day.
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An exception to this would be when you are relocating out
of the area. In this case, you might want to consider
asking your listing agent for a referral to a reputable real
estate agent in your purchasing area. 
Another exception would be if you choose a real estate
agent that works exclusively with buyers or sellers, not
both. In this case, you might want to seek a referral to a
reputable agent within the same brokerage...to, at least,
keep it all under the same roof.
In either case, requesting that they communicate and
coordinate all the details related to the sale and purchase,
directly, with each other might help reduce the chance of
problems arising due to miscommunication. 

I hope this information was helpful. 

Please feel free to reach out to me with any questions...or if you would like
a FREE (no obligation) home valuation. 
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