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•You need a broker who has your best interest at heart and is here to protect you.
•There are so many components to purchasing a home. If you’re not careful any misstep can cost you 
thousands of dollars.

Are you thinking of buying a home but don’t know where to start? 

•There is no cost to you for my expertise and services. The seller pays my fees.

•The seller has a broker who is representing their best interest and you need one too.
•I’m will guide you through every phase of the transaction, from finding that perfect home to 
recommending what you should and shouldn’t do.

•I will make suggestions on negotiations, inspections, repairs and customary closing cost splits.

•I work with knowledgeable lenders who wants to help you into your new home.
•I will guide you through making an offer and positioning yourself to get your offer accepted, even when 
there are competing offers.

•I will explain contingencies, timelines, and so much more. I will guide you through the entire process so 
you don’t spend money unnecessarily. I will be your support system and life long friend, even after you 
get the keys to your new home. Please let me help you get where you’re going! I’ve got you covered!

Here's the best part 
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Buying a home is most likely the largest investment of your life. You need a dedicated broker to walk you through each 
phase, ensuring your best interests are protected. First, I will make sure you are qualified to purchase a home. I will 
connect you with a lender who will explain loan types for which you qualify and what your total and monthly payments 
will be,  including interest, tax es and insurance.Once you’re qualified, we’ll go househunting and make sure you’re fully 
aware about neighborhoods, schools, and anything else relevant or potentially problematic for your needs. Then I will 
help you negotiate a good offer that is beneficial to you and the seller. Once it’s accepted, you deposit your earnest 
money and begin your loan application. You will be introduced to a title officer. I will schedule inspections and the 
appraisal. I will create a timeline and go over it with you, so that no contractual deadline is ever missed. After the 
inspection report is completed I will guide you through what is customary to ask for from the seller. I will be in constant 
communication with all parties to the transaction to ensure that your best interests are covered and that we close on 
time. There are so many different parts to a real estate transaction, I could go on and on. Better yet, give me a call and 
let’s talk about getting you to where you’re going! And don’t forget, the seller pays my fees so utilizing my skills costs 
you nothing ,but I can guarantee not using a broker dedicated to your best interests will end up costing you money! My 
goal is always achieving your best interests and staying life long friends. 

What to Expect When Buying a Home 
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Why do you need approval rather than pre-qualification? Approval is a MUCH stronger position: it lets the sellers know 
that you have gone through a thorough qualification process and have actually been approved for a loan. This further 
strengthens your offer. Pre-Approval can also save you an earnest money deposit (thousands of dollars) if you end up 
not being able to qualify for the loan amount and must terminate a purchase agreement. You want to go through the 
entire approval process when looking for your next home. Give me a call and let me guide you through the process of 
safely and strategically getting where you’re going! And remember – there is no cost for my services! The seller pays my 
fees but I’m here to protect your best interests. 

With Santa Fe’s low inventory, you may be competing 
with other buyers for your dream home. Here are a 
few tips to make your offer stand out in the crowd. 

An offer should include the Purchase Agreement, Pre- 
Qualification or Pre-Approval Letter and Tax Levy 

Certificate.

•1  Make sure you offer a competitive price with as 
few contingencies as possible. A good clean offer for 
a smooth transaction is always attractive. 

•2  If possible, put down a larger earnest deposit. 
About 1% is customary – can you do more? It 
shows you are serious and have some money. 

•3  Let the seller know that you have not written 
offers on other properties and that you will be as 
reasonable as possible when it comes to repairs and 
requests once under contract. Perhaps a personal 
letter, or even better – a short video, will let them 
see the human behind the offer. Believe it or not, 
sometimes this can make the difference in having 
your offer accepted over others. 

Approval 

•Actually provides the lender all necessary 
documents to determine approval amount

•Decides which loan is best

•Represents an accurate interest rate

•Verifies employment

•Includes past taxes and bank statements

Pre-Qualifucation 

•Initial step in the home loan process where finances 
are discussed and credit is run – not proof of loan 
approval

•Can end up costing money later because pre- 
qualification is NOT true approval

•Risks losing initial deposit if a loan is not approved 
later

3 Tips to Get Your Offer Accepted 
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Once we find your dream home and get you under contract, these moves can kill the deal! Please keep these in mind 
during the course of your transaction. 

1.  DON’T change jobs, become self employed or quit your job 

2.  DON’T buy a new vehicle until after closing or you may end up living in it.  

3 . DON’T open new charge accounts  or lines of credit. Don't let your accounts fall behind. 

4.  DON’T spend any money you have set aside for closing. 

5.  DON’T omit any debt or liability from your loan paperwork 

6. DON’T allow any additional inquiries on your credit except for insurance purposes 

7. DON’T buy any furniture, even if the payment is deferred, until after closing.

8.  DON’T make any large deposits or withdrawals without first checking with your lender. 

9.  DON’T change bank accounts. 

10.  DON’T co-sign a loan for anyone. Be sure to notify your lender if you are already a co-signer for anyone. That debt 
goes against you. 

As soon as you get under contract your credit, your credit like a lightly sleeping baby, must not be disturbed or it could 
wake up screaming and not let you through the door of your dream home. must not be disturbed. 

I’d love to meet, answer your questions, and talk more about getting you where you’re going! Let’s get you on the 

right path! Looking forward to hearing from you 😊 

Don’t hesitate about buying or selling your home based on the market. Right now inventory is low and interest rates are 
down, which makes it a great time to sell and a really smart time to buy. Call me if you would like an accurate value for 
your home or help in finding your home! 

The 10 MUST NOTS When Under Contract 

Contact Me to Talk More! 

The Takeaway 




