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Buying During CoronaVirus
The Finley Group
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(760) 815-2266
www.TheFinleyGroup.com You need an agent with a can-do attitude and one whom is ready to 

help you navigate buying a home right now in this new reality we are 
living in!

How can you search for a home and buy one now?

We’ve worked with hundreds of buyers throughout the years helping 
them secure their dream home. Now is no different- it’s just being 
done differently so you and sellers can remain safe!

There are so many pieces to purchasing a home and if you’re not 
careful it can cost you thousands of dollars.

Here’s the best part.
We are free. It doesn't’ cost you anything to work with us, the seller 
pays our fees.

We’re here to guide you through every phase of the transaction. From 
finding you that perfect home online- viewing it virtually through 
virtual tours, Facetime, 3D tours and if still interested after that 
setting up an in person tour with all safety precautions in place! To the 
signing table, we are guiding you. 

We make suggestions on what you should and shouldn’t be asking for, 
financing strategies, inspections (yes inspections can be done virtually) 
you should have, repairs, what costs are customary for the buyer to pay 
and what is customary for the seller to pay.

The seller has an agent who is representing them and their best 
interest and you need one too.

We guide you through making an offer, on positioning yourself on 
getting your offer accepted even when there are competing offers.

We go over contingencies, and so much more. We are here to hold your hand and guide you 
through the entire process to ensure you make the right choice, so you don’t spend money 
unnecessarily. We are here to be your support system and life long friend even after we give 
you the keys to your new home. Please reach out and let us help you on your way to a 
homeownership. We’ve got you covered!
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What to Expect When Buying a Home
The Finley Group
John & Elizabeth Finley

Purchasing a home is most likely going to be one of the largest investments in your life. 
You need an experienced professional agent to walk you through each phase to ensure 
your best interests are protected. We’ve been in the industry for a combined 42 years 
and we’ve assisted hundreds of buyers over the years. Here’s how we help you, first we 
will make sure you are qualified to purchase a home, you’ll know things like what types 
of loans you can qualify for and what the full payment will be including the payment, 
interest, taxes and insurance. This is not a given like it was a month or two ago and 
loans have changed with the new environment we are in! Getting pre-qualified asap is 
critical as most sellers now want to know you are qualified before coming into their 
home.  Once we know you’re qualified, we’ll go house hunting and make sure your fully 
aware about neighborhoods, schools, and anything that could possibly be problematic 
with the area or home that could affect the value later. Then we help you negotiate an 
offer in a way that is beneficial for you and the seller. Once it’s accepted, we open up 
escrow, assist in setting up your initial deposit, and start scheduling inspections (which 
can be viewed by you virtually with Facetime and video) and the appraisal asap. We are 
diligent about making sure we don’t miss any contractual deadlines so that we keep your 
deposit safe and you won’t be at risk of losing it. It’s super important after the 
inspections to know what is customary to or not to ask for from the seller. We will be in 
constant communication with all of the parties in the transaction to ensure that your 
best interest is covered and that we can close on time. There are so many more parts to 
the transaction we could be here for a few hours telling you, so better yet, give us a call 
and we will become your trusted advisor walking you through step by step and ensuring 
you make the right decisions all the way until we give you the keys to your new home, 

Don’t forget, the seller pays our fees so it doesn’t cost you anything to utilize our 
services but we can guarantee you it will cost you if you don’t have proper 
representation from an experienced professional who is on your team. Give us a call and 
let’s see how we can get you into your new home. 

(760) 815-2266
www.TheFinleyGroup.com
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3 Tips to Get Your Offer Accepted
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Are you competing with other buyers on your dream home or do you want to make 
sure you’ve got the best chance of  getting your offer accepted? These three buyer 
tips are sure to help you. We’ve helped hundreds of buyers get their dream home 
and that will be no different now. We know how scary it can be and how excited 
you can get. It’s our job to help you get your dream home. Here are a few tips.

Put down a larger earnest money deposit. It shows that you are serious 
and also shows that you have money and most likely are more qualified to 
purchase. Be sure not to remove your loan or appraisal contingencies until 
you are absolutely certain that you are fully approved to purchase the 
home and the underwriter has given the full approval, otherwise you could 
stand to lose that deposit. What if you don’t have enough money for a 
large down payment? Well, maybe you can remove some of your 
contingencies. For example, maybe you’ve seen the inspections and know 
the house is in great shape, you could remove the inspection 
contingencies.  Or, you’ve been through the entire approval process and 
have DU approval, then you can remove your loan contingency so that your 
offer looks stronger.

Make sure you’ve offered a competitive price on the home. If there are 
multiple offers and you are able to remove the appraisal or loan 
contingency, then do so. But make sure you know the risks in doing so.

Let the seller know that you have not written offers currently and that 
their house is your sole focus. Be prepared to get cross qualified with 
their lender if they are requesting that- it’s easy- we just have your lender 
talk with their lender. Let them know that you are going to be as 
reasonable are possible in regards to repairs and requests once you go 
into escrow. Write them a personal letter identifying specific things in the 
home that you love, include a little about yourself so they get to know you 
and include a family picture. Believe it or not all of this helps, especially if 
the seller has emotional attachment to the home.

There are so many more tips that we can show you, but It would take too long. 
Give us a call and let us assist you in getting your dream home.  And don’t 
forget, it doesn’t cost you anything to work with us, the seller pays for our 

fees but we are here to protect you.

#1

#2

#3
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Approval vs. Pre-Qualification
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Why do you need an approval rather than just a pre-qualification? It can end up 
costing you thousands of dollars if you truly aren’t qualified. We’ve helped save 
hundreds of buyers from making huge mistakes when purchasing that could have 
cost thousands of dollars. A prequalification is NOT a true approval. It’s the 
initial step in the home loan process where you just discuss your financial 
situation with the loan officer, but nothing is verified. The approval is when the 
buyer actually provides the lender with all of the necessary documentation to 
tell them what they are approved for, which loan product is the best option for 
them, and give the buyer a better idea of the interest rate. You want to go 
through the entire approval process. The lender has done things like verified 
your employment, seen your taxes, looked at your bank statements, they’ve truly 
verified everything you will need in order to let you know how much they will 
loan you and what your payment will be. It’s essential that you do this, otherwise 
you could stand to lose your initial deposit and any money that you’ve spent on 
things like inspections or the appraisal. Don’t fall into that trap, call us and let 
us walk you through the safest and most strategic way to become a homeowner 
and don’t forget, it’s free to have an agent represent you, the seller pays for our 
fees but we are here to protect your best interest.
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The 10 MUST NOTS When in Escrow
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Once you find your dream home, we need to make sure you get to move into 
it. The ten MUST NOTS once you’re in escrow on your home.  Oh my goodness, 
over the years we’ve seen so many buyers make these crucial mistakes after 

they’ve gone into contract with their dream home. Feel free to reach out to us 
or one of our team members if you’d like us to go into more detail on any of 

these. Once you go into contract don’t do any of the following:

#1 Don’t change jobs, become 
self employed or quit your 
job.

#2 Don’t buy a new car, van or 
truck or you may end up living 
in it.

#3 Don’t use any charge cards 
or let your accounts fall 
behind.

#4 Don’t spend any money you 
have set aside for closing.

#5 Don’t omit any debt or 
liabilities from your loan 
application.

#6 Don’t buy any furniture even if 
the payment is deferred until 
after closing.

#7 Don’t allow any additional 
inquiries on your credit except 
for insurance purposes.

#8 Don’t make any large deposits 
or take out any large deposits 
without first checking with your 
lender or your agent.

#9 Don’t change bank accounts 
and don’t close longtime 
credit cards as you will close 
out your good credit history!

#10 Don’t co-sign on a loan for 
anyone, no matter what and be 
sure to tell your lender if you 
already are a co-signer for 
anyone, that debt goes against 
you.

We hope this helps, we want to make sure that you understand how to keep 
the home and actually close once we help you find it! Give us a call and we’ll 
be sure to give you more information about how to stay safely in escrow and 
assure we can close on your home once you’ve gotten your offer accepted.
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Contact Us to Talk More
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We would love to answer your questions and talk more about what you read in 
this article. We can lead you on the right path to selling your current home or 
buying the home of your dreams! Look forward to hearing from you :)

Main Point: You don’t need to hesitate on selling your home or purchasing a 
new one right now if you don’t want to.  Many people are still moving and it is 
doable. Prices have come down a little bit right now due to  Coronavirus but 
the inventory is still in high demand- which won’t keep prices down long! Call 
us and we can help give you an accurate value or find your dream home.

-John & Elizabeth Finley


