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The 7 Critical Steps to Successfully Selling 
Your Home to an iBuyer 
 
New companies have entered the real estate industry that offer to buy homes directly from a 
homeowner as an alternative to the traditional home selling process with a real estate Agent. 
This offer usually includes a faster sale of the property, and where the homeowner chooses the 
closing date for the transaction. The convenience of this option may or may not be right for you, 
and it would help to carefully consider all factors before making a decision about the sale of 
what is likely your most valuable asset. 
 

Here are seven things to consider as you evaluate whether selling your home to an “iBuyer” is a 
good option for you:    
 
1. Understand who the iBuyer is and who 
they represent 

At its core, the iBuyer business model is 
based on investing in real estate, so the 
iBuyer is essentially a real estate investor, 
or in most cases, an investment company. 
For them, the purchase of your home is a 
business decision that either makes sense 
for them or it doesn’t. In other words, it 
either is a profitable process for them or it 
isn’t.  

This explains why they don’t buy any and 
every home that they can. They must 
analyze each opportunity to evaluate whether or not it meets certain criteria. This can include 
details such as the age of the home, neighborhoods, size, condition, ease of resale, etc. After 
this evaluation, if your home does meet their standards, they will make you an offer that you 
can accept or reject. 

Clearly, they are looking out for their own interests in this process and they DO NOT represent 
you or your interests. They will offer to buy your home for a price and terms that give them an 
opportunity to resell it and make a profit to cover their costs. This is specifically why following 
the recommendations contained in this report can help you decide if it’s in YOUR best interests 
to choose this option when it’s time to sell your home.  

 

 



 

2. Understand the iBuyer Process 

The typical iBuyer process for buying your home will include several steps. You can request a 
quote online for what they will offer to pay for your home. The response might be automated, 
or you might be contacted by a company representative to set up a time to walk through your 
home. 

 

If the response is an automated response, then this will usually be followed up by a formal 
inspection of your home to assess its condition and the need for any repairs or improvements 
before it is resold. After the inspection process has been completed, the iBuyer offer will most 
likely be amended to reflect those repairs or improvements. This will be your final offer. 

If you are contacted directly, a representative of the iBuyer company will visit your home to 
assess its suitability for their program. If it does qualify, they will either complete a walk-through 
of your home and provide you with an offer then, or they may schedule a more comprehensive 
property inspection appointment. Following that, they would provide you with a final purchase 
offer. 

These final purchase offers can be wildly different from company to company, and can include 
several different charges or “fees” for the program. Many of the companies charge a “service 
fee” that can vary from 6-10% of the offer price. They can make those adjustments for repairs 
or updates that they think are needed to get your home resold after they purchase it. There also 
could be closing costs associated with the transaction and miscellaneous other fees. 

 



 

It is of critical importance to have a very clear idea of all fees and charges that you will incur 
when selling your home to an iBuyer company! If you are not sure what a fee or specific charges 
are for, ask for an explanation. This is also the prefect time to seek the advice of a real estate 
professional who can help you understand what the fees are for and if they would be considered 
normal or customary. 

The range of charges for these kinds of services can range from zero to as much as 15% of the 
offer price. In addition, the offer price may or may not reflect the current market value for your 
home if it was sold with a traditional sale through a real estate Agent. Your net proceeds from 
the sale could be significantly less than with a traditional sale.  

If you are going to sell your home to an iBuyer company, it is critical to understand the true cost 
of the program so that be compared to the benefits of selling your home this way. Only then 
would you be in the position to make an informed decision about whether this option is the 
right one for you and your family. 

 

3. Get more than one iBuyer offer      

If you are going to consider selling to an iBuyer company, it definitely is a good idea to get more 
than one offer. You could request offers from two or more iBuyers and then compare the costs 
and benefits of each offer. As the number of companies competing in the space  

 



 

continues to grow, you will have more options and programs to evaluate. 

Since most of these companies can provide the initial offer with one day or a few days, this 
process shouldn’t be too lengthy. The second phase that includes physical inspections of your 
home could take longer, but even then, it might only take a couple of weeks to receive all of 
your final purchase offers.  

It is certainly prudent and wise to make sure that you get the best possible offer for your home 
using this iBuyer option. 

4. Have your own home inspection completed     

Since the iBuyer companies will most likely have a comprehensive physical inspection of your 
home done, it might make sense to order your own inspection and get that professionals 
opinion of what your home may or may not need. This could include an assessment of any 
needed repairs and also an opinion of what your home might need to bring it up to current 
décor standards in order to appeal to today’s homebuyers. 

 

Most home inspections will cost between $200-500, and can be a great investment if you are 
going to sell your home regardless of which option you choose. 

 



 

Another option is to have a local real estate Agent walk through your home and provide 
suggestions for making it more appealing to buyers, or even consult with an interior decorator 
or professional home stager. The critical part is that you have more information and opinions 
on what your home may or may not need to prepare it for the market, and that you can compare 
that to what the iBuyer company says is required for their program. 

5. Find out the “retail” value of your home  

Selling your home to an iBuyer is like selling it “wholesale”. The iBuyer is an investor and will be 
reselling your home quickly and looking to make a profit, so their offer most likely will reflect 
that desire. The “retail” value of your home is typically what a Buyer who intends to live in your 
home thinks it is worth. This is the goal of a real estate Agent who lists and sells your home the 
traditional way. They want to market your home to the largest potential number of buyers and 
solicit offers from them. 

 

The best way to understand the “retail” value of your home is to have a local real estate 
professional visit your home and provide you with an estimate of its value, along with 
suggestions for improving the appeal and sales price of your home. 

Talk to one or more Agents who are experienced in working in your area or neighborhood, and 
who have a track record of successfully selling homes. 

 

 



 

6. Have an experienced real estate Agent help you compare and contrast the different home 
selling options  

Now that you have completed the first five steps and gathered all of your information, you are 
in a position to work with a local real estate professional to review each of the options and 
compare and contrast them.  

The insight of a local Agent is essential to gaining the perspective you’ll need to understand the 
merits of each option. Once you’ve taken the time to carefully analyze your choices and costs 
and benefits of each one, then you’re ready to go on to step seven! 

7. Make an informed decision!  

Choose the option that best meets your needs and accomplishes your financial goals in selling 
your home. Sometimes your goals will be a fast sale with the least amount of hassle, and the 
iBuyer option might be perfect for you. Other times, your goals would be to maximize the 
proceeds from the sale of your home, and taking the time to get you home ready for the market 
and choosing a traditional sale process with a real estate Agent is the right choice. 

 

Either way, the key to making an informed decision is to gather information about your options, 
and compare and contrast them to determine the best course of action. It can really pay 
dividends to understand who the iBuyer is and who they represent, to understand the iBuyer 
process, to solicit more than one iBuyer offer, to have your own inspection done, to determine 
the retail value of your home, and to have a local real estate professional assist you in comparing 
and contrasting your options!  

Then you’ll be ready to make an informed decision and move on to the next chapter of your life. 
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“In real estate today, homeowners have multiple 

options for selling their most valuable asset. There  
are a number of new companies in the real estate  
field who are offering to buy your home directly 

without having to work with a real estate agent or 
market your home the traditional way. It makes  
sense for a homeowner to understand these new 

options and how to evaluate them in order to make  
the best possible decision. We  are committed to  

providing you with the information that you need 
to make the best choice for you and your family. 

This guide is part of our commitment to you.” 
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