
Lease Option Sellers Packet 
 

INTRO 
Here's some helpful information to review about selling your home to us via 
a Lease Option Purchase. 
 
In this packet we've put together some example preliminary figures and 
information for you to review.  
 
Keep in mind these are preliminary examples, but it will help you better 
understand this purchase option, so that you can make the best decision 
for selling us your home.  
 
HOW IT WORKS 
As mentioned on our call, we have a pool of prequalified tenant buyers that 
come to us daily, looking to lease purchase homes that we provide. Many 
of these tenant buyers are highly qualified to buy a home, but to get FHA or 
conventional bank financing, they may need to clear up a few things on 
their credit or show some type of seasoning for their bank accounts or other 
stipulations that need to be cleared that are required by mortgage lenders. 
These lender requirements are usually cleared within 12 to 36 months. So 
instead of waiting to actually close on the house, the lease option purchase 
allows the tenant to find the house they desire and take the steps needed 
to buy the home while they get the lending requirements completed.  
 
WHY IS THIS GOOD FOR SELLERS 
In many cases, sellers have attempted to sell their houses for full value or 
close to full value and are met with many rejections like (Too many repairs 
needed, list it with a real estate agent after you do more repairs, 
ridiculously low cash offers, and more) 
We are now able to help more sellers get FULL PRICE for their homes or 
close to full price for their homes. And the seller doesn’t have to do 
unnecessary upgrades, nor do they have to pay realtor commissions. 
 
I’M INTERESTED, WHAT’S THE NEXT STEP  
After we carefully screen from our pool of qualified tenants, we select the 
tenants that qualify to buy the properties that have a few stipulations that 
need to be cleared by a mortgage lender. If the property is located in 
Memphis Tn, we have optional property management services available 
that will handle all management of the property (collecting rents etc), but if 



you'd like to manage your own property, the tenant will be making 
payments directly to you while getting their financing in place to completely 
pay off the lease in full.  
The amazing part is you get the cashflow without the headache of being a 
landlord. Because this a Lease Purchase, you as the owner will not be 
responsible for any maintenance on the property. THIS IS AMAZING! 
 
HELPFUL TERMS AND EXAMPLES YOU SHOULD KNOW 
This lease option sellers packet shows our sellers how it all comes together 
as WINNING SOLUTION for SELLERS. 
 
With a lease option, there are 4 primary figures to look at, so I'll break them 
down one by one and give examples below. 
Option Price 
Option Fee 
Rent Payment  
Seller Concession ("Rent Credit") 
 
I'm going to start with the Option Fee, since it affects the Option Price 
 
Option Fee-  This is what the Optionee (prospective Tenant) pays as a 
non-refundable fee.  This is how Leasing to Buy is paid.  Our client, the 
Optionee (tenant/buyer) pays us the Option Fee, which is an assignment 
fee for our contract, and will reflect as part of his down payment at the time 
of finance.  This is paid at move in, just as you would expect from a 
deposit.  However, since there is no additional deposit with a lease option, 
we actually pay the owner part of our fee. I typycally set the Option Fee at a 
small percentage of the total purchase price and you would typically 
receive a percentage of that amount at move in (provided there is no 
additional cost incurred by my company for misc things ie: rehab needed 
on our part or excess Marketing cost incurred.) We pay you a portion of this 
option fee from the total amount of the option fee that was collected, and it 
is non-refundable to the tenant.  The full Option Fee is reduced from the 
price at purchase, since it will reflect as their down payment. 
 
Option Price--  This is the purchase price.  What we like to do, if we can, is 
RAISE the listed price (if we can) by the portion of the Option Fee that we 
retain, that way, when we are paid at move in, you end up right back where 
you started at the list price or very close to it, yet you don't pay a 



commission to us. You will typically see the Option Price listed as your full 
asking price + our option fee. 
ie: your listed price is $100,000, we agree to do the lease option Contract, 
and we add our option fee of $5,000, this makes the option price $105,000 
 
Rent Payment----This of course is the payment that comes directly to you 
or our property management each month.  We actually like to see it set up 
electronically if possible.  We base the monthly on 2 main things.  
1) What are the owner's payments?   
2) Approx. what will the buyer's payments be when they go to finance? 
I set the lease payment typically at market rental rates which depends the 
area but typically ranges from $800 -$2500 per month. 
 
Seller Concession (Rent Credit)-  With a lease option, there is a "rent 
credit".  Potential buyers will often ask "how much of what we pay goes 
towards the purchase?" Since they do NOT want to rent, they want to 
PURCHASE, they want to know that they are working towards that goal as 
quickly as possible.  The "rent credit" is actually nothing more than a seller 
concession at close. You don't write a check for the concession, it simply 
comes off your side of the HUD-1.  On a typical purchase offer an agent 
may bring you, you will normally see that the buyer is asking for a 
concession.  Typically, they will ask for the full amount allowed by the 
lender, which for FHA can be 6%!  That's on top of the fees and 
commissions you pay!  
 
Yikes!   
 
Rather than see that happen, we just like to have a small, set amount 
which will help the purchaser complete financing.  We set the concession at 
5%-10% of the monthly rent in most cases. 
 
 
Total Received Example:  With lease options you'd typically make more 
than your asking price with this scenario. This of course represents what 
you would receive for your property including the portion we paid you.  This 
does not take into account your monthly cash flow.  
 
 
 
 



**Again, keep in mind, there is no commission paid to us on this.** 
 
Feel free to contact me anytime you have a moment, and we can discuss 
these initial figures as well as the structure and flow of how the lease option 
works.  
 
Email me at info@SellMeYourCrib.com  
Or Call me at 901-425-0800 
Fax 888-467-5759 
 
www.SellMeYourCrib.com 

 

tel:(901)%20425-0800
tel:(888)%20467-5759
http://www.sellmeyourcrib.com/

